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© 2010 Bombardier Recreational Products Inc. All rights reserved. ®, ™ Trademarks of Bombardier Recreational Products or its affiliates. Products are distributed in the United States (US) by BRP US Inc. Offers valid in the US at participating 
Ski-Doo® dealers on new and unused 2010 and 2011 Ski-Doo snowmobile (excluding racing models and spring-only units) purchased, delivered and registered between now and December 15th, 2010. Offer valid on 2010 models: *Up to $800 rebate 
(rebate amount depends on the model purchased). Offer valid on 2011 eligible models: Option 1: †NO Down Payment, NO Interest, NO Payment for 6 months: On a purchase made November 1, 2010, your down payment is $0; no interest charge 
until May 1, 2011 and no payments until June 1, 2011. Thereafter, 60 consecutive monthly payments. Annual percentage rate is 13.95%. [Annual percentage rate subject to increase after promotional period.] The above financing program is offered by 
Sheffield Financial, a Division of BB&T Financial, FSB. Minimum Amount Financed $1,500; Maximum Amount Financed $40,000. Subject to credit approval. Not all consumers may qualify for financing offer. Approval, and any rates and terms provided, 
are based on credit worthiness. Other financing offers available. Financing promotions void where prohibited. BRP is not responsible for any errors, changes or actions related to financing provided by Sheffield Financial. OR Option 2: ††2-year 
engine coverage: 1 year BRP limited warranty plus 1 year BRP extended service terms on the engine. Subject to a 50$ deductible. Promotions are subject to termination or change at any time without notice. See your participating Ski-Doo dealer for 
all details. Offer may not be assigned, traded, sold or combined with any other offer unless expressly stated herein. Offer void where restricted or otherwise prohibited by law. BRP reserves the right, at any time, to discontinue or change specifications, 
prices, designs, features, models or equipment without incurring any obligation. Always consult your snowmobile dealer when selecting a snowmobile for your particular needs and carefully read and pay special attention to your Operator’s Guide, 
Safety Video, Safety Handbook and to the safety labelling on your snowmobile. Always ride responsibly and safely. Always wear appropriate clothing, including a helmet. Always observe applicable local laws and regulations. Don’t drink and drive. 
1107264

Visit ski-doo.com

HURRY! LIMITED-TIME OFFER

BETTER ENGINES. BETTER PLATFORMS. NO BETTER TIME TO BUY. 

If you’re thinking about upgrading to the revolutionary REV-X
™

platform 
with the latest E-TEC

®

and 4-TEC
®

engine technologies, the time to buy is now. 
So come on in and take advantage of this limited-time offer. Your sled is waiting.

BUY A 2011 SKI-DOO SNOWMOBILE AND CHOOSE ONE OF THESE OPTIONS:

2 YEARS
ENGINE COVERAGE

††

OR

MONEY DOWN
INTEREST
PAYMENTS 
FOR 6 MONTHS

†NO

BUY A 2010 SKI-DOO
®

SNOWMOBILE AND RECEIVE

$800REBATE
*

UP
TO

Dealer Imprint
Goes Here

GARNEAU’S GARAGE INC
101 ROUTE 302 WEST

TWIN MOUNTAIN, NH 03595
603-846-5790

garneausgarage.com
HEATED INSIDE SNOWMOBILE STORAGE AVAILABLE

Everyone knows the eyes are the windows to
the soul, but few people realize they are also
windows to your overall health, allowing eye
doctors to see signs of chronic conditions. 

The eyes are the only place doctors can get a
clear view of blood vessels, which can be signif-
icantly altered by conditions such as high cho-
lesterol, high blood pressure, heart disease and
diabetes. In fact, an eye exam can often prevent
complications from conditions like diabetes, by
catching problems early. 

With this in mind, families are being encour-
aged to get annual comprehensive eye exams.  

WWhhaatt  EEyyee  DDooccttoorrss  SSeeee  
What gives eye doctors the advantage over

other specialists? By examining the cornea, reti-
na, and the flow of blood through vessels
around the eye,  eye doctors can detect signs of
health problems, including blood vessel leakage,
retinal swelling and fatty deposits on the retina.  

This early detection can help prevent and
treat many conditions. For this reason, compre-
hensive eye exams by optometrists and ophthal-
mologists are about more than simply determin-
ing if you need glasses. They’re a way to detect
signs of serious conditions, such as diabetes and
vascular diseases. 

DDiiaabbeetteess  aanndd  VViissiioonn
People who may or may not know they have

diabetes often visit their eye doctors first,
because they’re experiencing sudden changes in
vision due to fluctuations in their blood sugar.  

“The National Eye Institute estimates that
more than 4 million people over the age of 40
have diabetic retinopathy, a condition marked
by damage to the blood vessels in the retina,”
says Susan Egbert, Director of Eye Health Man-
agement at VSP Vision Care. “This condition
can lead to blindness if not treated early.” 

However, with annual eye examinations, 90
percent of all diabetes-related blindness can be
prevented. Remember, diabetes is a disease that
affects the whole body. It’s not enough to know
you have it; you have to prevent and treat its
complications as well. 
GGeett  CChheecckkeedd  AAnnnnuuaallllyy  

Everyone, even children, needs to get an eye
exam every year to make sure his or her eyes are
healthy. If you don’t have insurance that covers
eyecare and eyewear, look into a vision plan,
such as VSP Vision Care, the largest not-for-
profit vision care company in the country with
a network of 27,000 private practice doctors. 

What Your Eyes Tell You
About Your Health
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Weekly Distribution

THE WHITE MOUNTAIN SHOPPER
DISTRIBUTING BI-WEEKLY

FROM ST JOHNSBURY VT.
TO PLYMOUTH, NH

FRANCONIA
Best Western
Mac’s Market
Franconia Village Store
Franconia Hardware
SUGAR HILL
Harmon’s Cheese
Polly’s Pancake
LISBON
Snips
Fireside
Lisbon Family Pizza
Du-Ez In & Out
P & D Kwik Stop
Northrop’s Market
BATH
The Brick Store
LITTLETON
Hadlock Insurance
Dollar Tree
Main Street Styles
Aubuchon Hardware
Applebees Restaurant
Hampton Inn
Shaw’s Supermarket
Asian Gardens
Verizon
Meadow Seafood
A Cleaner Globe
Pilgrim Furniture
Century 21 Winn Assoc.
Deluxe House of Pizza
Teddy’s Place
Quizno’s
Littleton Diner
Burger King
Laconia Savings Bank
Dunkin Donuts
Topic of the Town
Littleton Food Coop
Eastgate
Bishops Ice Cream
WM Laundry (Union St.)
Alburitto’s Mex. Restaurant
Parker’s Market
Simon’s Market
Laundromat (Plea St.)
WHITEFIELD
Mac’s Market
Laundromat (next to DD)
3 North Mini-Mart
Spring House Chinese
LANCASTER
Munce’s Convenient 
Big Apple Mobil
Coos Motor Court
Simon the Tanner
Subway
McDonalds
Go Go Gas
Joy’s Laundry Center
Welcome Center
BETHLEHEM
Village Store

ST. JOHNSBURY, VT.
Go Go Mart
East Garden
Welcome Center
White’s Market
Wash Tub
Twin State Ford
Cumberland Farms
Coles Redemption Ctr.
Portland St. Laundromat
Pettyco Junction
Price Chopper
CONCORD, VT.
Mooselook Restaurant
LUNENBURG, VT.
Lunenburg Variety
LINCOLN-WOODSTOCK
Parker’s Motel
Indian Head Resort
Inn of Lincoln
Woodward’s Resort
Sport Thoma (Rt. 3)
Irving Gas
Alpine Laundromat
Wayne’s Market
Antique Collectibles
Fadden General Store
Peg’s Restaurant
Truant’s Taverne
Kanc. Collectibles
White Mt. Attractions
McDonalds
Munce’s Konv. Store
Village Shops
InnSeason South Mt.
Rivergreen Resort
Honey’s Conv.
Encore/Half Moon
VOLM Fitness Club
InnSeason Pollard Brook
Subway
Goodie’s Mobil
GH Pizza
Bunopane’s Place
Kanc Country Store
Comfort Inn
Rodger’s Ski & Sport
Deer Park
CAMPTON-THORNTON
Chesley’s Conv.
Exit 28 Pizza
Work Wear Store
Design One Hair
Clay’s Chocolate Shoppe
Gulf Station
Handy Man Hardware
The Stix Restaurant
Dunkin Donuts
Mad River Tavern
Campton Cupboard
PLYMOUTH
McDonalds
Irving
Mobil
Plus other drops and mailing
(Subscribers)
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(StatePoint) Got the winter
blues? Or perhaps you're look-
ing to brighten the ambiance
in a room. 

Indoor gardens are an inex-
pensive way to lift your spirits,
change your decor, and bring a
little sunshine to short winter
days.  And February is Nation-
al Indoor Gardening Month,
offering you the perfect oppor-
tunity to learn the basics to
growing plants indoors. 

Here are some helpful tips
to get you started: 

TThhiinnggss  ttoo  CCoonnssiiddeerr
Before buying up the gar-

den section of your local home
improvement store, it's impor-
tant to decide what you want
to grow. House plants can
grow under the relatively low
light levels, but fresh herbs like
basil and cilantro require a
more direct sun or artificial
light to thrive. And flowering
plants like tomatoes and petu-
nias require even more light -
either a sunny window or grow
lights.   

Once you've decided what
you want to grow, it's time to
decide on a space for your gar-
den. Consider things like
potential drafts, floor and shelf
space, access to water and
room for grow lights, if need-
ed. 

You should also consider
how much time you have to
nurture new life forms in your
home. If you travel a lot or
work two jobs, you may want
to grow plants that need infre-
quent watering. If you're
retired or a homebody, you can
stock your home with more
plants of greater diversity.  

Use Indoor Plants to Brighten
Your Home This Winter

EElleemmeennttss  aanndd  EExxcceeppttiioonnss
Just like their exposure to

light, different plants need dif-
ferent amounts of water and
types of nutrients.  Slow grow-
ing plants need less nutrients
and often less water.  Fast
growing plants like to be con-
sistently damp. Trial and error
and a bit of research will help
in determining what's right for
the plants you want to grow. 

Or you can use innovation
to your advantage. For exam-
ple, a product called the
AeroGarden is a soil-free,
indoor growing system that
lets you grow anything from
tarragon to tomatoes using liq-
uid nutrients, energy-efficient
grow lights and hydroponic
technology that eliminates
over- and under-watering.
These technologies allow
plants and vegetables to grow
nearly twice as fast.   

"Home-grown vegetables
and herbs are great ways for
families to save money," says J.
Michael Wolfe, President of
AeroGrow, the makers of the
AeroGarden. "So it's even bet-
ter that families can now grow
their vegetables year-round." 
PPllaannttss  tthhaatt  GGrrooww  BBeesstt

Indoor planting requires
some thought in terms of what
to grow and when. For exam-
ple, you can "force" a variety of
spring bulbs to grow by chill-
ing them for a few months
before winter sets in. But for
most people, it's easier to grow
plants suited for indoor cli-
mates. 

For flowering plants, some
common favorites include
African violets, geraniums and
impatients. Or you can grow
more hardy plants like cacti,
aloe vera and spider plants. For
information on growing plants
and vegetables indoors in a
dirt-free environment, visit
www.aerogarden.com. 

But regardless of what you
grow, indoor gardens can bring
new life and a feeling of eternal
spring. 
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The Board of Selectmen - meet almost every Monday evening at
5pm at the Town Hall.

The Planning Board - meets on the second Wednesday of each
month and (if necessary) fourth Wednesday of each month at 6
p.m. in the Conference Room of Lincoln Town Hall.

The Zoning Board of Adjustment - meets as needed in the Con-
ference Room of Lincoln Town Hall 

NAME: __________________________________________________

ADDRESS: _______________________________________________

I would like to advertise the following items: AD COPY (please print clearly)

_________________________________________________________________________________

_________________________________________________________________________________

_________________________________________________________________________________

_________________________________________________________________________________

_________________________________________________________________________________

PHONE:  ______________________________________

Number of weeks running in The Shopper  (____)

PERSONAL CLASSIFIED: $3.00 minimum 
for 10 words; 25¢ each additional word. (Cost per  issue x # times run)  
BUSINESS & HELP WANTED CLASSIFIED: $4.50 minimum 
for 10 words; 35¢ each additional word. (Cost per  issue x # times run)
NOVENAS: $5.00 per insertion

BUY NEW ENGLAND: Reach more than a million homes throughout
New England via participating publications. $170 for 25 words;
$10.00 each additional word.
All ads are online at shopperCLASSIFIEDS.com

CLASSIFIED FORM
SORRY...

NO CLASSIFIEDS
CAN BE TAKEN

OVER THE PHONE.

CLASSIFIED
DEADLINE
IS NOON

ON MONDAYS!
Payment must
accompany ad
NO REFUNDS

PLEASE indicate
Number of Weeks

MAIL TO: THE WHITE MT. SHOPPER, PO Box 327, Franconia, NH 03580
We are not responsible for illegible copy so PLEASE PRINT CLEARLY.

SUBMIT BY FAX: Include copy of your check and fax to: 603-823-9990
then mail check to the above address.

Clip This
Form & Mail

With Payment
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MANCHESTER, NH – The
Currier Museum of Art will host
the New Hampshire Art Associa-
tion 62nd Currier Exhibition
from Jan. 29 through Mar. 6,
continuing its support of the
active artists’ community in the
state. The exhibition is open to
work in all media including
painting, watercolor, photogra-
phy and sculpture by accom-
plished regional artists, as well as
talented emerging artists.

Jen Mergel, Beal Family Senior
Curator of Contemporary Art at
the Museum of Fine Arts, Boston
and Dina Deitsch, Associate
Curator of Contemporary Art at
the deCordova Sculpture Park
and Museum, Lincoln, MA will
jury this year’s exhibition.

To highlight the legacy of
NHAA artists, a companion
installation from the Currier’s
permanent collection will also be
on display. Works by accom-
plished NHAA alumni and active
members, including James
Aponovich, Gary Samson, Hope
Zanes and others will be featured.

“We are delighted to host the
NHAA exhibition again this year
to feature both emerging and
more established artists from the
state, with a wide range of imagi-
native and stimulating work,”
said Susan Strickler, Director and
CEO, Currier Museum of Art.

The exhibition includes an
audio tour, so visitors are encour-
aged to bring their cell phones to
listen to artists as they describe
their creative processes.

Located at 150 Ash Street in
Manchester, NH, the Currier
Museum of Art is wheelchair
accessible. Museum hours are:
Monday, Wednesday, Thursday,
Friday and Sunday, 11am-5pm;
Saturday, 10am-5pm. Closed
Tuesday. Open 11am-8pm the
first Thursday of each month.
Museum admission: adults $10;
seniors $9; students $8; children
(age 17 and under) are always
FREE. Free to all on Saturdays
from 10 a.m. to 12 p.m. More
information: www.currier.org or
call 603.669.6144 x108.

The NHAA exhibition is spon-
sored by TF Moran, Inc. and
Robert and Anne Cruess.

NH Arts Assoc.
Juried Exhibitiont
the Currier Muse-
um of Arts



SSNNOOWWBBOOUUNNDD
November 22nd brought the heaviest

snowstorm since 1898. While there was
only 30 inches in the Notch and not a
very heavy fall in Lincoln, the northern
part of the state claimed a 52-inch snow-
fall. The usual crippling of traffic and
power resulted, and two cases of “Snow-
bound” involving Lincoln men have been
reported as a result of this unusual early
Winter’s storm.

A week’s hunting trip, in which you are
able to hunt only one day, is not unusual;
but for the reason that there was too much
snow is unusual.

Hunting at Nash Stream Bog from the
Hooker-Willett Camp had all the ear-
marks of being successful. The party con-
sisted of Dick Hooker, Joe Sawyer, Cyril
Theriault and Ray Sawyer. On Sunday,
November 21, one buck was shot by
Hooker, everyone saw or jumped deer,
and it looked like good weather.

That night it started to snow and by
Monday morning, there was about 18
inches. However, brave hunters they were,
they started out hunting, but gave it up
before noon. It continued to snow all day
Monday, Monday night, until Tuesday
afternoon, at which time 42 inches on the
level, where it had not drifted, was mea-
sured. Drifts in sight of the camp door-
yard were higher than a man’s head.

On Wednesday morning, Hooker’s
gang in conjunction with boys from
another camp started to break trail on the
way “out.” Six men succeeded in breaking
a path about three quarters of a mile the
first day and returned to camp dead tired.
One man would go ahead 50 or 100 feet,
then drop back and let someone else break
trail for 50 or 100 feet, and so on aIl day.

They began to make plans for the Win-
ter at Nash Stream Bog, and figured with
what grub was immediately available,
including Hooker’s deer, they could be
well fed for at least a month.

The next day the whole bunch went
down as far as the path had been broken
the day before and started plowing again.

One and one quarter miles was made that
day and they returned to camp.

Luckily the telephone line was working
between the “Bog” and “Board Shanty,” a
logging camp four and one half miles
below, although it was not working
between “Board Shanty” and civilization.

A team of four horses had already bro-
ken the road out about one and one half
miles in the direction of the Bog to anoth-
er camp where some more hunters were
marooned, one of them being an Army
officer due back on duty. When it takes
four heavy horses four hours to break one
mile of road and return to camp, it can be
realized how hard the going was. This was
exactly the case when the Army officer was
taken out.

The uncle of one of the boys in a near-
by camp made arrangements with a garage
man in Groveton to come as far as he
could with a special built car having Ford-
son tractor wheels both front and rear,
eight speeds ahead and tremendous power.
He succeeded in getting within one mile
of the logging camp and could go no fur-
ther, the snow being nearly to the top of
the four-foot wheels.

On Thursday night, November 25,
arrangements were made by telephone
with the logging camp to come after the
luggage the next morning. On Friday
morning, the whole gang closed camp,
shouldered their packs and with the deer
in tow struck down the road. They met
the team, or rather the four horses without
any sled, about three quarters of a mile
from camp. The horses had to go single
file in order to break their own path. The
knapsacks were hung on the hames of the
horses, the deer tied behind, and the entire
convoy started for “Board Shanty,” all
walking but the drivers. After many
breathing spells and rest periods, the party
arrived at the logging camp and after the
horses were fed, continued on to the spe-
cial built car. From then on it was just rid-
ing.

Leaving camp at 8 :00 A. M., and arriv-
ing in Groveton at 7:00 P. M.–11 hours

going 14 miles with the trail broken all
but three quarters of a mile, and at a cost
of $55 for the transportation for the 14
miles and the boys walked five and one
half miles of it.

There’s another year coming, and the
gang at Hooker’s Camp are going to dare
fate again.

We neglected to state that Cyril Theri-
ault’s car is still at the “Board Shanty” and
looks as if it would be until Spring.

The second incident was that of Amie
LaBrecque and his sons, Kenney and Jack.
They had a perilous trip getting out of
Nash Stream Pond.

They were up there hunting, Sunday,
November 21. Snow started falling at 11
P. M. Sunday, and by 6 A. M. Monday,
there was 18 inches. They made a start to
get out that day, but were unsuccessful
and by 3 P.M. there was three feet of snow.
Returning to camp, they decided to wait
for morning to get a fresh start.

On Tuesday morning the snow had
risen to 42 inches on a level with five feet
in the road they would have to break
open. Making a brave start at 8 A. M.,
they had gone only one half mile when
they were obliged to discard their packs,
keeping guns only. By 3 P. M. they had
gone only one mile and were well nigh
exhausted. Thinking they might attract
someone’s attention, they fired shots at
this point. Coming to a hay shed, they
sought shelter and intended to build a fire
and stay there for the night if necessary,
but unable to get any wood out of the
deep snow, they continued on for another
quarter of a mile singing to keep up  their
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TTHHEE  AARRMMEEDD  FFOORRCCEESS
There are 250 employees of the Parker-

Young Company serving in the Armed
Forces of the country. They are in all the
war zones and high seas. Fifteen have been
honorably discharged.

Frederick E. Charron, son of Mr. and
Mrs. Frederick Charron of School street,
Lincoln, was graduated from the Candi-
date O. C. S., Fort Benning, Georgia, and
is now a second lieutenant in the U. S.
Army. After a 10-day furlough with his
parents in November he returned to Fort
Benning where he is an instructor.

Wallace Ward has been inducted into
the Army. Philip M. Roy has been gradu-
ated a flight-officer navigator from the
University of Miami, Coral Gables, Flori-
da. He made a high rating in his final test.

HHoommee  oonn  FFuurrlloouugghhss  aanndd  LLeeaavveess  ooff  AAbbsseennccee
ARMY: Demisson Chaisson, Charles

Downing, Elmer Noyes, Erwin Ramsey,
Clyde Ramsey, Ralph Horton, Arthur
Walden, George Boyle, Calvin LaRue and
Daniel O’Rourke. AIR CORPS: Philip
Roy. MARINES: Albert Hamel.
SEABEES: Pete O’Brien and Robert Roy.

Pvt. Calvin LaRue was home on a 15-
day furlough at Bellows Falls, Vermont,
and spent part of his visit in Lincoln with
his uncle and aunt, Mr. and Mrs. Ran-
dolph Gagnon and his fiancee, Elizabeth
Corbeil. His father was with him on this
visit to Lincoln. Through the Pycolog he
wishes to extend to all his friends his best
regards and best wishes for the New Year.
On his return to camp he is to be trans-
ferred to Camp McCain, Mississippi.

A paper mill with 3–133” machines
fully equipped with beaters, jordans, and
machinery necessary to make 100 tons of
paper a day.

A complete and fully-equipped Finish-
ing Department with a capacity of 90
tons of finished paper per day.

Warehouse storage with a capacity of
2,200 tons of paper.

A first-class Hotel, Inn, Boarding
House, and about 165 houses accommo-
date the Company’s employees and their
families.

A Hospital with day and night service is
maintained.

TThhee  BBuussiinneessss
The Company manufactures largely

Sulphite and Groundwood Pulps, Sul-
phite Bond, Writing, Register and Enve-
lope Papers; Manila, Folder, Envelope,
Wrapping and Printing Papers, Ground-
wood Tablet, Writing, Glazing, Carboniz-
ing, Waxing and Printing Paper. Its
sawmill produces dimension hard and
softwood lumber and supplies the United
Shoe Machinery Corporation with maple
bolts for manufacturing wood heels.

spirits.
Fortunately, Amie’s son-in-law, Clinton

Fiske of Groveton, had heard their shots
and had contacted horses and men at the
“Board Shanty” lumber camp. These
men, and their horses, although tired after
a day’s work, intended to find out about
those shots and to prevent anyone perish-
ing if they could. They reached Amie and
his boys about 4:30 P. M., and what a
relief it was to the hunting party to see
those horses’ ears appearing just above the
snow. The party stayed at “Board Shanty”
that night, coming out of the woods the
next day.

Amie says the next time he goes hunt-
ing, it will be on horseback or else in June.

FFAACCTTSS  AABBOOUUTT  TTHHEE  PPAARRKKEERR--
YYOOUUNNGG  CCOO..

TThhee  LLiinnccoollnn  PPrrooppeerrttyy

About 22,000 acres of land comprised
of timber lands.

On about 8,000 acres owned by the
U.S. Government the Company has the
cutting rights for twenty years and
acquires from time to time, the cutting
rights from lands of the U. S. Forest Ser-
vice comprised of over 400,000 acres.

About 15 miles of railroad track, 5
locomotives, 150 logging trucks and cars,
serving the timberland and mill yard.

Full and complete logging equipment
consisting of 50 horses, 100 sleds, tractors
and logging equipment. 

One dam 305’ long, and one dam 130’
long.

Steel Penstock–2 1/2 miles long–150 ft.
head.

A complete electric power station:
5,000 horse power about equally divid-

ed between hydro-electric and steam.
Steam plant with a capacity of

2,500,000 pounds of steam per day.
Filter plant for fresh water. Capacity

13,000,000 gallons per day.
A sulphite mill with a capacity of 80

tons per day. A bleach plant with a capac-
ity of 70 tons per day. Groundwood pulp
mills with a capacity of 30 tons per day.

CCAANN  DDOO  WWIITTHHOOUUTT  CCAARRSS
According to a Gallup poll, 46% of Ameri-
can automobile owners interviewed from
coast to coast said it would make a great dif-
ference to them if they would not use their
car, while 54% said it would not make a
great difference. Of American workers,
excluding farmers, 45% drive to.work or ride
with someone else, 34 % walk to work, 18 %
go by public transportation systems and 3 %
live on the premises where they work, or use
bicycles, carriages, etc. More than two-thirds
of all who go by auto say they could go by
some other means if necessary.
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PPVVTT..  RRAAYY  WW..  RRAANNNNAACCHHEERR
SSoommeewwhheerree  iinn  IIttaallyy
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Pilgrim’s
winter

Mattress
SaleSale Ends January 31, 2011
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